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D E B R A  T O W N S E N D — A S S O C I A T I O N  E X E C U T I V E  

R E B E C C A  W I L E S - A D M I N I S T R A T I V E  A S S I S T A N T  

 

E-mail: office@cmiar.com  Website: www.cmiar.com 

VOLUME 5, ISSUE 8 

AUGUST 2013 

The Central Michigan                   

Association  of REALTORS           

invites You & Your Office to: 



 

AUGUST CALENDER 
 

 

1st 

Public Relations Committee    9:00am 

Summer Events Committee  10:00am 

 

13th 

Board of Directors     8:30am 

Nomination Committee    3:00pm 

 

14th 

Summer Events Committee    9:00am 

 

16th 

Forms Committee  @ Association    8:30am 

Bylaws Committee   10:00am 

 

19th 

MLS Committee       8:15am 

 

20th 

Education Committee     9:00am 

 

21st 

MARGARITATIVILLE GOLF OUTING 

(Office will be closed for staff to attend event) 

 

22nd 

Finance Committee     9:00am 

 

23rd 

Nomination Committee    9:00am 

 

29th 

Nomination Committee    9:00am 

CENTRAL MICHIGAN ASSOCIATION OF REALTORS® IS DEDICATED TO SERVING CENTRAL MICHIGAN ASSOCIATION OF REALTORS® IS DEDICATED TO SERVING 

THE COMMUNITY BY PRESERVING PRIVATE PROPERTY RIGHTS AND PROVIDING THE COMMUNITY BY PRESERVING PRIVATE PROPERTY RIGHTS AND PROVIDING 

EDUCATIONAL, ETHICAL, AND PROFESSIONAL SERVICES WHILE HOLDING THE EDUCATIONAL, ETHICAL, AND PROFESSIONAL SERVICES WHILE HOLDING THE 

REALTOR® TO A HIGH STANDARD OF ACCOUNTABILITYREALTOR® TO A HIGH STANDARD OF ACCOUNTABILITY..  

 

 

 

Visit the CMAR Members website for full      

information and forms on the new NGLR MLS. 

http://cmiar.com/members/index.html 

 

NGLR MLS URL:  

https://nglrmls.paragonrels.com  

 

NGLR MLS Mobile Site:  

http://nglrmls.mobile.paragonrels.com  

 

See how the Northern Great Lake 

REALTORS MLS website is growing. 

Open house links are up and running, 

along with agent profiles. Also, mem-

bers only section coming soon! 

http://www.nglrmls.com 

http://cmiar.com/members/index.html
https://nglrmls.paragonrels.com/ParagonLS/Default.mvc/Login
http://nglrmls.mobile.paragonrels.com/
http://nglrmls.com/


 

PRESIDENT                         
Kevin Keating 

 

 PRESIDENT ELECT                            
Diyonn Fahlman  

 

PAST PRESIDENT                        
Sandi Jeffery 

 

TREASURER                                 
Jim Parsons  

 

SECRETARY                              
Cheryl Jindeel  

 

DIRECTORS                                           
Leslie Walton                                  
Cindy Rank                                   
Carol Farnan                               

Maggie Murphy 
Dianne Beard 

Barb McCollom 
Rick Arlt 

 

AFFILIATE  
DIRECTOR                                     

Paul Alexander 

  

2012-2013 
LEADERSHIP 

MONTH SALES COMPARISONS 

 

 July 2012 July 2013 

Units Sold 101 92 

Average Sale $91,759 $105,207 

Total $9,267,725 $10,099,875 

http://www.facebook.com/?ref=home#!/pages/Central-Michigan-Association-of-Realtors/190817080961483
http://cmiar.theceshop.com/online-education/michigan/real-estate/broker-and-sales-license/continuing-education/courses.html


www.mirealtors.com/content/convention13 

The Michigan Association of REALTORS® has partnered with the Isabella County 
Habitat for Humanity to assist in Habitat projects in the Mt. Pleasant area.            

Volunteer to help strengthen Habitat for Humanity’s mission to provide affordable 
homes to those in need. Volunteers are needed for Tuesday, September 24th, and 

Wednesday, September 25th.  

Contact Amy Daunt at adaunt@mirealtors.com or 517-334-5541 for further details. Deadline to register for 
the build is Friday, September 13.  

http://www.mirealtors.com/content/convention13.htm
mailto:adaunt@mirealtors.com


T h e  3 . 8 %  Ta x  I s  N ot  a  R ea l  E s tate  T r a ns f e r  Ta x  
 
On November 24, 2010, in Breaking News, Law & Policy, Politics & Government, by Robert Freedman  
By Robert Freedman, Senior Editor, REALTOR® Magazine 
 

Shortly after the federal government enacted sweeping healthcare reform earlier this year, there was considerable concern over a last-
minute addition to the legislation: a 3.8 percent tax on investment income of upper-income households to help shore up Medicare. 
The tax takes effect in 2013. 
Among the concerns expressed among consumers and business people, including real estate professionals, both then and today, is that 
the tax amounts to a transfer tax on real estate. Not true, NAR Director of Tax Policy Linda Goold says. 
 

Here’s how the tax works. For individuals earning $200,000 a year or more and married couples earning $250,000 a year or more, 
certain investment income above these income levels might be subject to the 3.8 percent tax on a portion of that income. I say “might” 
because whether the tax applies or not depends on many factors having to do with the kind and amount of the investment income the 
household receives. 
Investment income includes capital gains, dividends, interest payments, and, for those who own rental property, net rental income. 
 

Importantly, the $250,000 (for individuals) and $500,000 (for married couples) capital gain exclusion on the sale of a principal resi-
dence remains in place. So, if you’re a married household that sold a house for a $500,000 gain (that’s gain, not sale proceeds), that 
amount remains excluded from your income calculation. 
Let’s take a look at a married couple that has $325,000 in adjusted gross income (AGI), plus $525,000 in capital gains from the sale of 
their house. 
 

This household would be considered upper-income by most standards. Not only is their income relatively high, at $325,000 (adjusted 
gross income, or AGI), but they’re receiving a $525,000 gain on their house sale. Presumably, they bought their house years ago and 
it’s appreciated over the years, so upon selling it, their gain is a relatively high $525,000. 
For this household, only $25,000 in investment income would be subject to the 3.8 percent tax. That would amount to $950. That’s 
because it’s the $25,000 over the $500,000 capital gains exclusion that’s taxable. 
 

Before they would know that, though, they would have to do a calculation that involves their adjusted gross income. They would have 
to add their capital gain of $25,000 to the amount of their income above the $250,000 income trigger (for married couples).  Since 
their income is $325,000, they would add the $25,000 to $75,000 ($325,000 – $250,000), which would equal $100,000. Then they 
would compare the $25,000 to that $100,000, and apply the tax to the lesser of the two, which is the $25,000. Thus, $25,000 x 
3.8%  = $950. 
 

So, you have a household that had income of $850,000 for the year, and its tax on investment equaled $950. 
This is a simplification. Other tax issues could come into play. But it shows that the tax applies to just a portion of investment income 
for certain upper-income households and that the capital gains exclusion remains untouched. 
Nobody likes taxes, and this tax was inserted into the legislation at the 11th hour as a “pay-for,” that is, as a revenue generator to help 
offset some of the costs of the reform. It’s expected to generate $325 billion over eight years. 
NAR has prepared a brochure that looks at how the tax might apply under eight income scenarios: 1) sale of principal residence 
(which we just looked at), 2) sale of a non-real estate asset, 3) gain, interest, and dividend from securities, 4) real estate investment 
income, 5) rental income as sole source of earnings, 6) sale of second home with no rental use, 7)  sale of inherited investment prop-
erty, and 8. purchase and sale of investment property. 
 

You can download the brochure for free. It’s written in plain language and I think you’ll find it organized efficiently, so you can see at 
a glance the potential considerations for the different scenarios. Of course, it’s just guidance: each household’s situation will be differ-
ent, so you would want to suggest to your customers and clients that they consult with a tax advisor to make sure the tax is applied 
correctly in their case. 
 

You can also get a good sense of how the tax works in the video above, in which Goold walks through a sample income scenario. 
 
 
 
 
 
 
 

Robert Freedman 

Robert Freedman is manager of multimedia communications for the NATIONAL ASSOCIATION OF REALTORS®. He can be 
reached at rfreedman@realtors.org. 

http://speakingofrealestate.blogs.realtor.org/2010/11/24/the-3-8-tax-is-not-a-real-estate-transfer-tax/
http://speakingofrealestate.blogs.realtor.org/category/breaking-news/
http://speakingofrealestate.blogs.realtor.org/category/law-policy/
http://speakingofrealestate.blogs.realtor.org/category/politics-government/
http://speakingofrealestate.blogs.realtor.org/author/rfreedman/
http://www.ksefocus.com/billdatabase/clientfiles/172/8/1437.pdf
http://speakingofrealestate.blogs.realtor.org/author/rfreedman/
mailto:rfreedman@realtors.org


App of the Month: 

Any.do (Apple iPhone) 

Any.do is an award winning to do list app. 

Featuring innovative & modern life plan-

ning tools. Any.do has a unique feature 

called the Any.do moment that encour-

ages making a habit 

of reviewing your 

daily tasks.  

GET  

APP NOW! 

 

MAR LEGAL LINES: Sherriff's Sale 

With the help of McClelland & Anderson, we are taking the most       

recently asked questions from our legal hotline and putting them 
in E-news. We will be featuring a different question each issue. 
   

Question: I am a listing agent for a real estate firm that      

practices designated agency. My husband works at the same firm 
and he is the designated agent of a buyer who wants to make an 
offer on one of my listings. Can we do this or are we required to 
enter into a dual agency arrangement?  
 

Answer: While the law does not expressly prohibit a husband 

and wife from acting as designated agents on opposite sides of a 
transaction, we would strongly advise against it. If a problem    
later arises in connection with the transaction or the property, it 
may be difficult to convince the parties (or a court) that the parties 
received the full range of fiduciary duties from their respective 
designated agents.  

http://www.pcmag.com/article2/0,2817,2405688,00.asp
http://www.pcmag.com/article2/0,2817,2405688,00.asp


CMAR Vision Statement: 

CMAR, a premier REALTOR®  Association, provides focused educational   

opportunities, enriched membership services, community involvement, 

and expansion of technology for its members and the public. 

CMAR TASK FORCE UPDATE 
 

The task force has been meeting every Wednesday at 7:30 am sense May 30th. Our focus 

has been to identify significant issues the membership is currently having with LPS Para-

gon and NGLR/MLS, and to generate possible solutions to those issues. 

  

Discussions from our initial meetings led to the creation of an anonymous 37 question      

Survey to be distributed to the general membership. A return rate on a Survey such as ours 

of 30% is considered successful. We heard back from 66% of you. Tremendous response 

rate!!! That also means there is a significant amount of information for us to review, ana-

lyze, and assemble into a meaningful report for the benefit of the membership. 

  

Based on the survey results we have currently identified approximately 10 areas of concern. 

Over the next  two  to  three  weeks we hope to generate possible ideas and solutions related 

to these concerns, which will then be presented to the Directors and the membership. 

  

I want to thank the task force, Randy Golden, Robin Stressman, Diyonn Fahlman, Marci 

Browne, Jim Parsons, and Mick Bowerman, as well as Marc Schreiber on computer, for 

their time and dedication.  Also thank YOU for your input.  It is your constructive participa-

tion that will help us have a great Association. 

  

Paul Alexander   



CMAR Board of Directors Actions: July 2013 
 

 Motion to send to Bylaws Committee to review section on orientation and new 
membership dues where it is in conflict. Support, passed. 

 Motion to accept the findings of audit from RPC and have a bank statement 
sent independently to the treasurer. Support, passed. 

 Motion to pursue entering into a joint agreement with the MRA for shared    
education opportunities and Pro Standards. Support, passed. 

 Motion to hold a Fall CE class with Gwyn Besner for the cost of $30 per       
student. Minimum of 10 required.  Date, September 24, 2013. Support, passed. 

 Motion to charge members for Fall CE class per recommendation of Finance 
Committee $50 for person and non-members will be $60. Support, passed. 

 Motion to approve the 2013-14 Nomination Committee consisting of John   
Leonard, Sandi Jeffery, Julie Rush, Susan Massaway and Sue Welling. Support, 
passed. 

 Motion to send proposed sample language of appointment of shareholder      
associations LLC representatives of NGLRMLS to Bylaws Committee. Support, 
passed. 

See website for full monthly BOD minutes: http://cmiar.com/members/bodagendas.htm  

NEW LINKS ADDED FOR YOUR CONVENIENCE!  
Be sure to check out your Paragon home 

screen and the CMAR website members only 
homepage as we are adding more links           

for easy access. 
 

 Broker Open Houses link 
 Reciprocal MLS Access Passwords 
 MLS Tips & Shortcuts 

 

http://cmiar.com/members/bodagendas.htm


R.P.A.C.R.P.A.C.R.P.A.C. 
-Who is RPAC? REALTORS Political Action Committee and it supports       

candidates who support the Real estate Industry. 

-What do they do? Represent Michigan REALTORS in Lansing and all REALTORS in Washington DC to protect our 

interest  

-Why do we need them? Having a PAC makes REALTORS a player in the political process. NAR wants to be at the 

table when bills are introduced that effect the Real Estate industry and the way you conduct your business. RPAC helps to 

open doors and encourages lawmakers to keep an open mind about our issues. RPAC is also an advocate for home ownership.  

-When can you contribute to RPAC? RPAC donations can be made all year long. You can make a donation during 

dues renewal or make a pledge and make payments throughout the year.  

Agle, Dallas 

Aldrich, Ronald 

Alexander, Mark 

Allen, Melissa 

Allen, Wendy 

Andrew Reed 

Arlt, Rick 

Arndt, Paula 

Bean, Larry 

Beard, Dianne 

Bowerman, Deanna 

Bowers, Dave 

Bowers, Pam 

Browne, Marci 

Contrell, Shannon 

Dunham, William 

Eberhart, Gayleen 

Edwards, Kathy 

Engler, Jim 

Fahlman, Diyonn 

Feight, Keith 

Fleming, Mary 

Fleming, Clare 

Giesken, Lois 

 

Gillman, Lisa 

Gross, Melissa 

Jeffery, Sandra 

Jindeel, Cheryl 

Keating, Kevin 

Kolar, Donna 

Krum, Michael 

Kruska, Phillip 

LaBelle, Brandon 

LaHaie, Darlene 

Lentz, Stephen 

Love, Denise 

Massaway, Susan 

Meeker, Gretchen 

McCollom, Barbara 

Miller, Ken 

Mills, Marge 

Morningstar, Pamela 

Morris, Deborah 

Mott, Larry 

Murphy, Maggie 

Neyer, Jack 

Pavlik, John 

Pavlik, John Sr. 

Rank, Cindy 

Robison, Frank 

Rush, Eileen 

Rush, Julie 

Schafer, Carme 

Schuette, Doug 

Scott, Carolyn 

Shoemaker, Julie 

Shy, Arthur 

Skinner, Tess 

Snyder, Tracy 

Stressman, Robin 

Summerix, Jayson 

Taylor, Cindy 

Thomas, Patty 

Tilmann, Cyndi 

Vibber, Adam 

Walton, Leslie 

Walton, Mark 

Ward, Mike 

Welgs, Patricia 

Welling, Sue 

Williams, Kate 

Williams, Sandra 

Williamson, Vic 



http://www.cmiar.com/members/Art_Van_rewardsprogam.PDF  

Be sure to check out the    
newest MAR Field Report 
Vodcast with Rob & Brad. 

Important governmental topics 
to affect future Real Estate! 

http://www.mirealtors.com/content/fieldreports.htm  

 

Federal Government threatens: 

 Capital Gains deduction exemption 
of homes sold for $250,000 or less 

 1031 Exchange 

 Mortgage interest deductions 

http://www.mirealtors.com/content/MemberBenefits.htm#artvan
http://www.cmiar.com/members/Art_Van_rewardsprogam.PDF
http://www.mirealtors.com/content/fieldreports.htm
http://www.mirealtors.com/content/fieldreports.htm

